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Please  be  aware  tha t Brokerage  and  inves tm ent advisory se rvices  and  fees  d iffe r and  it is  
im portan t for an  inves tor to  unders tand  the  d iffe rence .  Free  and  s im ple  too ls  a re  ava ilab le  to  
research  firm s  and  financia l p rofess iona ls  a re  ava ilab le  a t www.Inves tor.gov/CRS , which  a lso  
provides  educationa l m ate ria ls  about broker-dea le rs , inves tm ent advise rs  and  inves ting .  

“What  inves tm ent  se rvices  and  advice  can  you  provide  m e?”  
TLG Advisors  offe rs  accounts  m anaged  through various  th ird-party m oney m anagers  and  in  som e 
cases  your accounts  will be  m anaged by your advisor th rough a  th ird-party cus tod ian  such  as  
Charles  Schwab, Persh ing  or Fide lity. We m ake  recom m endations  based  on  your inves tm ent 
ob jectives , your risk to le rance , your tim e  horizon  and  the  am ount of m oney you  p lan  on  inves ting . 
Diffe rent m anagers  m ay have  d iffe ren t m in im um s to  open  an  account, bu t m os t range  from  $5,000 
to  $25,000 as  m in im um  inves tm ent.  Please  see  additiona l in form ation  on  our webs ite  and  the  
m oney m anager webs ite  for m ore  specific in form ation . We will review your accounts  a t leas t 
annua lly and will m ee t with  you  in  person  or over the  phone  to  d iscuss  your inves tm ents .  We will 
no t m ake  changes  to  your account without your authoriza tion  unless  you  have  g iven  us  
d iscre tionary au thority to  do  so .  You m ay ente r in to  an  agreem ent for financia l p lanning  se rvices  
for a  specified  hourly am ount or fla t fee , de ta ils  of which  will be  d iscussed  with  your advisor and  
will be  ou tlined  in  you  financia l p lanning  agreem ent.  It is  your respons ib ility to  no tify us  if 
anyth ing  in  your s itua tion  changes  tha t could  change  your risk to le rance , tim e  horizon  or 
ob jectives . Additiona l in form ation  refe rences  a re  ava ilab le  a t www.tlgadvisors .ne t under Cus tom er 
Inform ation .  

Questions you should ask your financial professional: 
Given  m y financia l s itua tion , should  I choose  an  inves tm ent advisory se rvice? Why or why not? 
How will you  choose  inves tm ents  to  recom m end to  m e? 
What is  your re levant experience , including  your licenses , educa tion  and  other qua lifica tions?  
What do  these  qua lifica tions  m ean? 

What  fees  w ill I pay? 
Fees  vary by sub-advisor and/or inves tm ent m anager used , accord ing  to  sub-advisor’s  or 
inves tm ent m anager’s  fee  schedule . Advisory fees  on  accounts  m anaged  by TLG Advisors  
genera lly run  .80% to  1.75% per year of to ta l asse ts  under m anagem ent, bu t m ay have  additiona l 
transaction , cus tody, m oney m anager and/or p la tform  fees . Please  see  your advisory agreem ent 
for b reakdown of fees  and  com pensa tion  pa id  to  your advisor. You will pay fees  and  cos ts  whether 
you  m ake  or lose  m oney on  your inves tm ents .  Fees  and  cos ts  will reduce  any am ount of m oney 
you  m ake  on your inves tm ents  over tim e .  For a  financia l p lanning  se rvice , you  m ay pay a  one-
tim e  fee  up  fron t, o r if it’s  an  ongoing  p lanning  agreem ent you  m ay pay m ore  than  one  fee . The  
fees  you  will pay a re  outlined  in  your financia l p lanning  agreem ent. Please  m ake  sure  you  
unders tand  what fees  and  cos ts  you  a re  paying . More  in form ation  about fees  is  ava ilab le  a t 
www.tlgadvisors .ne t under Cus tom er Inform ation  or with in  our ADV Part 2A on  our webs ite . 

Questions you should ask your financial professional: 
Help  m e unders tand  how these  fees  and  cos ts  m ight a ffect m y inves tm ents . If I g ive  you  $10,000 to  
inves t, how m uch will go  to  fees  and  cos ts , and  how m uch will be  inves ted  for m e?   

http://www.investor.gov/CRS
http://www.tlgadvisors.net/
http://www.tlgadvisors.net/


What  a re  your lega l ob liga t ions  to  m e w hen provid ing  recom m endat ions? How  
e lse  does  your firm  m ake  m oney and  w hat  conflicts  of in te res t  do  you  have?  
When we  provide  you  with  a  recom m endation , we  have  to  act in  a  fiducia ry capacity which  m eans  
pu tting  your in te res ts  ahead  of our own. At the  sam e tim e , the  way we  m ake  m oney crea tes  som e 
conflicts  with  your in te res ts . You should  unders tand  and  ask us  about these  conflicts  because  they 
can  affect the  recom m endations  we  provide  you . Here  are  som e exam ples  to  he lp  you unders tand  
what th is  m eans . Our firm  rece ives  a  percentage  of the  com pensation  your financia l p rofess iona l 
rece ives . We a lso  rece ive  m arke ting  fees  from  som e product sponsors  to  appear a t our educa tional 
events  and  advertise  in  our in te rna l com m unica tions .  

How  m ight  your conflict s  of in te res t  a ffect  m e and  how  w ill you  address  them ? 
We have  analyzed  our conflicts  o f in teres t and  have  e lim ina ted , m itiga ted  or a re  d isclos ing  these  
conflicts .  We have  an  inherent conflict of in te res t as  we  a re  a  for-profit com pany tha t o ffe rs  
financia l p roducts  for sa le  to  re ta il consum ers .  

Specific re ferences : Please  see  our webs ite  for specific conflicts  and  how we a re  address ing  them .   

How  do  your financia l p rofess iona ls  m ake  m oney? 
Our financia l p rofess iona ls  rece ive  a  fee  from  the  product sponsor when  you  purchase  an  
inves tm ent.  Som e of these  a re  one-tim e  fee  or m ay be  recurring  based  on  your inves tm ent 
am ount or additiona l inves tm ents .  

Do you or your financia l p rofess iona ls  have  lega l or d iscip linary h is tory?  
No, we  do  not, bu t yes , your financia l p rofess iona l m ay. Please  vis it www.Inves tor.gov/CRS  for a  
free  and  s im ple  search  too l to  research  us  and  our financia l p rofess iona ls .  

Questions you should ask your financial professional: 
As a  financia l p rofess ional, do  you  have  any d iscip linary h is tory? For w hat  type  of conduct? 

Addit iona l inform at ion : You m ay find  addit iona l in form at ion  about  our firm  and  se rvices  a t  
w w w .t lgadvisors .ne t   . You m ay ca ll us  a t  (877) 460-0254 to  reques t  up-to-da te  inform at ion  and  a  
copy of the  re la t ionsh ip  sum m ary.  

Who is  m y prim ary contact  person? Is  he  or she  a  represen ta t ive  of an  inves tm ent  advise r o r 
b roker-dea ler? Who can  I t a lk to  if I have  concerns  about  how  th is  person  is  t rea t ing  m e?  Your 
prim ary contact is  your financia l p rofess iona l.  He or she  is  a  representa tive  of our inves tm ent 
advisor.  Should  you  have  concerns  about how th is  person  is  trea ting  you, p lease  contact 
cus tom erservice@tlgadvisors .ne t  

 

 

 

 

 

Rev 2 (08.23)  No m ateria l changes  have  been  m ade  

http://www.investor.gov/CRS
http://www.tlgadvisors.net/
mailto:customerservice@tlgadvisors.net

	Customer Relationship Summary Revised August 2023
	TLG Advisors, Inc.
	“What investment services and advice can you provide me?”
	Questions you should ask your financial professional:
	What fees will I pay?
	Questions you should ask your financial professional:
	How do your financial professionals make money?
	Do you or your financial professionals have legal or disciplinary history?
	Questions you should ask your financial professional:



